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Email questions to
info@corumgroup.com

This event is being recorded

On demand webcast will be available at
Www.corumgroup.com
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MERGE BRIEFING

90 Minutes
Industry Update

Overview of the M&A
Process
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The most attended
tech executive
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MERGERS & ACQUISITIONS ABOUT VALUATIONS & PROCESS TRANSACTIONS RESOURCE CENTER CONTACT

FOR CEOS, BY CEOS

With the most senior dealmakers leading
the most successful tech M&A process in
history, Corum has sold more software
and related technology companies than With the most
anyone. Is it time for you to take the next senior

step with Corum? dealmakers
leading the

most
successful
tech M&A
process in
history, Corum
has sold more
software and

MERGERS & ACQUISITIONS

I want to sell and get in I am thinking about I'm not ready to sell
touch with an advisor selling and would like yet, but want to
immediately. more information. research and learn

about M&A.

Years in business In wealth created Closed transactions



World Tech M&A Leaders

Focus—sell side,
technology only

Detailed, professional,

CORUM global process

MERGERS & ACQUISITIONS
Team approach,
senior dealmakers

World Technology
Council



World Tech M&A Leaders

HANDBOOK
ofF BUSINESS
VALUATION

- JEFFREY D. JONES

Corum Buyer
Knowledgebase

CORUM

MERGERS & ACQUISITIONS




World Tech M&A Leaders CORUM
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Since 1990, the most
attended executive
conference in technology
history

More events hosted than
all other competitive
conferences combined

Over $3 trillion in
transaction value by
attendees - buyers
and sellers
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Starts in 1 minutes

wa Thoughts? Questions? Let us know!
@CorumGroup




CORUM

Tech M&A Monthly

Getting Your Team

on Board




Presented By

Rielly Milne,

CORUM

MERGERS & ACQUISITIONS

Rielly manages and oversees the production of Corum’s
webcasts and online events in coordination with the
World Financial Symposiums.

He brings media production experience from technology
reviews, hospitality promotion, sporting event live
streaming, and travel content.

Prior to joining Corum in 2019, he was a coxswain for the
U.S. Men's Rowing Team in Oakland, CA during their
preparations and trials for the 2020 Tokyo Olympics.

Rielly holds a bachelor's degree from the University of
Washington in Communication.
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Email questions to
info@corumgroup.com

This event is being recorded

On demand webcast will be available at
Www.corumgroup.com
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Special Report: “The Boomer Conundrum?

Field Reports

Deal Reports
Tech M&A Research Report

“Getting Your Team On Board” Presentation



State of the Market CORUM

Bruce Milne,

MERGERS & ACQUISITIONS

Founded or owned four software companies, including AMI, an Inc. 500 firm
rated by IDC as the fastest growing computer-related company in the world.

Advisory boards for Microsoft, IBM, DEC, Comdex and Apple.

Board member/founding investor in some of the most innovative firms in their
field, including Blue Coat, Bright Star and Sabaki.

Past advisor to two governors and a senator, a board member of the
Washington Technology Center.

Founder of the WTIA, the nation’s most active regional technology trade
association.

Worked with the Canadian government to found SoftWorld.
One of the 200 most influential individuals in the IT community in Europe.

American juror for the recent Tornado 100 Awards given to Europe’s top
technology firms.

Graduate with Distinction from Harvard Business School.



The Boomer Conundrum:
Careful of the Clock



Over 10,000 Companies Will Attend
Corum Events Globally in 2022



Boomer Beware: Careful of the Clock

Software, IT company owners
have most of their wealth
tied up in their company



Boomer Beware: Careful of the Clock

When to sell is all about timing...

For Baby Boomers, time itself
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When Markets Turn, It’s Ugly



Boomer Beware: Careful of the Clock

40%
Value Lost
in 6/Months



Boomer Beware: Careful of the Clock

50%
Buyers Leave



Boomer Beware: Careful of the Clock

You May Be Not
Able to Sell at All



Boomer Beware: Careful of the Clock CORUM

MERGERS & ACQUISITIONS

Deal Value (Billions USD)

1995 2000 2005 2010 2015 2020 2025

On average, it takes seven years for
values to recover



Boomer Beware: Careful of the Clock

Then There’s Life Itself
Taking Its Toll
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#1 Denver

$20M offer

CEO turns down offer... waits for market to be better

CEO gets cancer... dies at 70

#2 Germany

$60M offer ($40M CASH + $20M earnout). 2x original price!!!

...greed sets in, CEO turns down the offer

CEO killed in motorcycle accident

Wife tries to sell... but no interest.

Wife tries to sell... but employees already leaving. NO serious offers.
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® Live Now Markets Technology Politics Wealth Pursuits Opinion Businessweek Equality Green CityLab Crypto More 3

Markets

U.S. Stocks See Biggest Outflows of Year

as Recession Fears Bite

m U.S. equities had outflows of $15.5b in latest EPFR data
m BofA strategists say recession, inflation fears grip investors

By Nikos Chrysoloras LIVE ON BLOOMBERG

April 19, 2022, 1:59 AM PDT Woh e TV
Listen to Live Radio >

Listen to this articl ; G ; s : ;
N T Investors are rapidly exiting stocks, with U.S. equities seeing their

> 1:40 biggest weekly outflows of the year as recession fears take hold. D A M
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Bloomberg
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Market ' Latest Watchlist Markets Investing Personal Finance Economy Retirement How toInvest Moi F 0 I'b es

Home > Personal Finance

How to prepare your finances for
another recession: ‘We think a hard

More &

S

rporate

landing will ultimately be unavoidable’ ¢ 1t

Last Updated: April 21, 2022 at 5:23 p.m.ET
First Published: April 21,2022 at 10:53 a.m.ET

By Andrew Keshner Jacob Passy

There's a 35% chance of a downturn in the next 24 months, Goldman Sachs forecasts

Vall Street experts
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Forbes

Beware Misleading Recession
Forecasts—But Be Prepared

Bill Conerly Senior Contributor @
I connect the dots between the econon

@ Listen to article 5 minutes
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Boomer Beware: Careful of the Clock

To be safe, calibrate
this market



Boomer Beware: Careful of the Clock

You may be worth more
than you may think...



The
preparation
process will
help forge a

better
business
model for
your firm

Research

Your
strategic
position will
improve
from the
research/
positioning
process

Market
Feedback

Buyer
contact will
provide
invaluable
data/insights
to help
improve
your value

Boomer Beware: Careful of the Clock

Relation-
ships

Not everyone
is a buyer,
but you open
many doors
which will
yield
business

CORUM

MERGERS & ACQUISITIONS

Exit

The merger,
asset sale,
or financial
recap of
your
company
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Global Growth & Exit Strategies
for Software and IT Companies
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David Levine,

Executive and entrepreneur with a diverse background in
technology and life sciences.

25+ years of operating and investing in companies sitting at
the convergence of commerce and eCommerce as well as
innovative life science businesses.

CEO North America for Gaxsys; David has been on both sides
of M&A having sold a life science technology company,
facilitated sell side and buy side technology transactions and
has also scaled multiple technology companies globally.

On boards of public and private companies including one
company that recently filed for an IPO.



Deal Report

Corum client Vitay has been acquired by
Sureswift Capital. Founded in Vancouver
Canada, Vitay provides a leading SaaS
reference and background checking
platform for organizations of all sizes. As
the way we work has changed after
COVID, efficient hiring and talent
acquisition strategies have become
critical for all companies large and small.
Sureswift Capital is a natural fit to help
Vitay on its natural journey of growth as
they focus on growing SaaS companies in
North America. Congratulations to Vitay
and Sureswift Capital.

CORUM

MERGERS & ACQUISITIONS

©

SURESWIFT CAPITAL

has acquired

\;

VITAY

Corum acted as exclusive M&A advisor to Vitay Technologies

CORUM

MERGERS & ACQUISITIONS
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Martin Lowrie,

CORUM

MERGERS & ACQUISITIONS

Diverse background, from fighter pilot in Africa to startup
CEO in Internet marketing technology.

Strategic management consultant for over 25 startups in
multiple sectors of technology over the last 20 years,
helping them grow, penetrate markets and, in some cases,
be acquired.

High-technology experience honed at Parametric
Technology Corp. where he held positions in customer
education, international marketing and strategic
development.

BS in Mechanical Engineering from the University of the
Witwatersrand.
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Corum’s Toronto-based client,

® ) MotivBase has been acquired by Bregal
luxresearch Sagemount portfolio company Lux

Research. By applying time tested

anthropological models to online

@ conversations, MotivBase provides its
i

has acquired

clients with actionable insights into
consumer trends. The combination

MotivBase with Lux Research’s capabilities in

Corum acted as exclusive M&A advisor to MotivIndex SUStaiI‘Iability research will ensure
cutting edge consumer research to a
CORUM wide range of customers in a rapidly

MERGERS & ACQUISITIONS

changing world. Our sincere
congratulations to MotivBase and Lux
Research.




Deal Report

Corum’s Portland client Coradine Aviation
Systems has been acquired by Flight
Schedule Pro, a portfolio company of PE
firm Mainsail Partners. Coradine’s LogTen
software is the premier product for
commercial and casual pilots to record
their flight times and ensure that they
remain within regulatory limits set by
aviation authorities around the globe. This
merger will expand the breadth of
technology to address the needs of
today’s pilots, from their first flight
through their entire aviation careers.
Congratulations to the Coradine and
Flight Schedule Pro teams.

CORUM

MERGERS & ACQUISITIONS

“49 rlight Schedule Pro"

has acquired a controlling interest in

Coradine ¥,

Corum acted as exclusive M&A advisor to Coradine Aviation

CORUM

MERGERS & ACQUISITIONS
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Tech M&A Market Report:
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Corum Index

Transactions

Mega Deals

Largest Deal

Cross Border Transactions
Start-Up Acquisitions

Average Life of Target

April 2021
250

7

$19.7B

April 2021
69%

20%

17 yrs

CORUM

MERGERS & ACQUISITIONS

B e
u 214% f
123% A'A

April 2022

April 2022
46%

17%

17 yrs I



2022 Mega Deals (Jan-Apr)
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EV/EBITDA EV/S
35.00 x 9.00 x
- 8.50x
- 8.00 x
30.00 x
- 7.50 x
- 7.00 x
25.00 x . 6.50 x
- 6.00 x
20.00 x L 530
- 5.00 x
- 4.50 x
15.00 x —
- 4.00 x
- 3.50 x
10.00 x 3.00 x
Apr-21 May-21 Jun-21 Jul-21 Aug-21 Sep-21 Oct-21 Nov-21 Dec-21 Jan-22 Feb-22 Mar-22 Apr-22
—JEV/EBITDA| 34.35x 30.13 x 30.99 x 30.01 x 28.10 x 27.69 x 25.84 x 24.75 x 26.35x 24.67 x 23.86 x 24.49 x 20.99 x
@==EV/S 6.69 x 7.02 x 8.53 x 7.05 x 7.55 x 6.46 x 6.85 x 6.14 x 6.41 x 5.55x 5.30x 5.28 x 4.94 x




@ Horizontal

Subsector

Sales

EBITDA
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Examples

Business Intelligence
Marketing

ERP

Human Resources
SCM

Payments

Other

V¥ 6.00x
v 3.52x
Vv 6.01x
V¥ 9.93x
v 11.0x
Vv 3.92x

v 3.99x

- 31.4X
v 16.8x
— 18.1X
V 22.4x
¥ 43.7x
¥ 17.8x

v 18.5x

Microstrategy sumo logic splunk >
WIX JM\\ AllianceData HUbSp%t
n a
ORACLE éGA w

Fkecruir PAYCHEX  \,5rkday.
A 'IS\P)HIET%%%E, DESCARTES  #4Manhattan

NCl 25s P prayra [8) Square

B\ g NUANCE opentext:




2022 Mega Deals (Jan-Apr) CORUM
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Ri =xp 59

Growth delivered. I

Hellman & Friedman

Seller: Information Resources [Vestar Capital Partners]
[USA]

Acquirer: The NPD Group [Hellman & Friedman] [USA]
Transaction Value: $5.0B

- Predictive an i
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ProModel’ m Bl sicsEAR. Al

TQucstOnc

Seller: ProModel [QuestOne Decision Sciences] [USA]
Acquirer: BigBear.ai [USA]
- Simulation-based predictive analytics software & SaaS

><PARSEPORT m
><<<K<K<KLKKLKKLKKL

Seller: Parseport [Denmark]
Acquirer: Workiva [USA]
Transaction Value: $100M

- Financial reporting SaaS

*I ForePoaS m ¥ OVHcloud™

Seller: ForePaaS [France]
Acquirer: OVHcloud [France]
- Machine learning & analytics SaaS



2022 Mega Deals (Jan-Apr) CORUM
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£ wyre emp 4 Bolt

Seller: Wyre [USA]

Acquirer: Bolt Financial [USA]

Transaction Value: $1.5B

- Cryptocurrency exchange & payment software

¥
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coinberry~ == '/ WonderFi

Seller: Coinberry [Canada]
Acquirer: WonderFi Technologies [Canada]
Transaction Value: $38.3M and 2.9x EV/Sales

- Cryptocurrency trading mobile application
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30.00 x

28.00 x

26.00x -

24.00 x -

22.00x -

20.00 x -

18.00 x -

16.00 x -

14.00x -

12.00x -+

10.00 x

Apr-21

May-21

Jun-21

Jul-21

Aug-21

Sep-21

Oct-21

Nov-21

Dec-21

Jan-22

Feb-22

Mar-22

Apr-22

[T EV/EBITDA

27.10x

30.14 x

25.83 x

22.14 x

24.16 x

21.43 x

21.66 x

20.72 x

20.53 x

18.22 x

17.37 x

17.11x

15.64 x

emmwE\//S

4.95 x

4.77 x

5.83x

5.88 x

4.85x

5.19 x

5.06 x

4.16 x

4.00 x

3.63 x

2.90 x

2.33x

1.94 x

EV/S
6.50 x

6.00 x

5.50 x

5.00 x

4.50 x

4.00 x

3.50 x

3.00 x

2.50x

2.00 x

1.50 x

1.00 x



Internet CORUM

Subsector Sales EBITDA Examples

0
Diversified Internet —14.6x Alphabet Baiwﬁrgh Tencent f&if

eCommerce ¥ 1.290x ¥9.24x €D \V4 QYJDE%}F,\) ® zalando
Social Network v 3.18x v8.21x (OQMeta MIXI @

GROUP Pinterest

Travel & Leisure vE9sx —200x 0. @bxpedia 00NN



2022 Mega Deals (Jan-Apr) CORUM
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Ex) Elon Musk
Seller: Twitter [USA]

Acquirer: Elon Musk [USA]

Transaction Value: $44B and 9.9x EV/Sales

- Microblogging destination & social network
- Significant hurdles to closing remain.
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&> RAINMAKER LABS EEER) 1,5 HIREVWELL

)

Seller: Rainmaker Labs [USA]
Acquirer: Hirewell [USA]

- Online talent marketplace



EV/EBITDA

30.00 x
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28.00 x

26.00 x

24.00 x

22.00 x

20.00 x

18.00 x

16.00 x

14.00 x

12.00 x

10.00 x

Apr-21

May-21

Jun-21

Jul-21

Aug-21

Sep-21

Oct-21

Nov-21

Dec-21

Jan-22

Feb-22

Mar-22

Apr-22

[T EV/EBITDA

27.06 x

26.48 x

27.52 x

27.93 x

29.30 x

26.86 x

27.51x

24.17 x

25.60 x

21.90 x

21.49 x

22.57 x

20.26 x

ammwEV//S

7.08 x

6.62 x

7.10x

6.30 x

5.76 x

5.47 x

5.63 x

5.36 x

5.43 x

5.19x

4.94 x

5.00 x

4.50 x

EV/S

8.00 x

7.50 x

7.00 x

6.50 x

6.00 x

5.50 x

5.00 x

4.50 x

4.00 x

3.50x

3.00 x



@ Vertical

EBITDA
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Subsector Sales
A/E/C Vv 10.7x
Automotive v 4.32x

Energy & Environment V 2.83x

Financial Services - 5.56X
Government - 2.09X
Healthcare v 3.72x
Real Estate - 2.50x
Other V 4.46x

V 39.5x
- 20.3x
= 19.2x
= 20.1X
- 14.0X
- 18.8X
v 33.1x

V 27.1x

Examples
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2022 Mega Deals (Jan-Apr)
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natus ==

Seller: Natus Medical [USA]

Acquirer: ArchiMed [France]

Transaction Value: $1.2B (2.1x EV/Sales and 21.1x EV/EBITDA)
- Medical screening & diagnostic systems

Ty

B .
L
1Y)

rchiMed




2022 Mega Deals (Jan-Apr)
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HEALTHCARE m TPG
claims editing business
Seller: Change Healthcare (claims editing business) [USA]
Acquirer: TPG Capital [USA]

Transaction Value: $2.2B
- Healthcare claims accuracy management SaaS

Ty




binah.ai ==

Seller: Binah.ai [Israel]
Acquirer: Datos Health [Israel]
- Health & wellness video-based monitoring SaaS

WELLZVIA e

Seller: WellVia [USA]
Acquirer: Recuro Health [United Kingdom]
- Virtual healthcare management SaaS

.0.0 Q.o. VIDEO
= ovisr P
Seller: VideoVisit [Finland]

Acquirer: Main Capital Partners [Netherlands]
- Virtual home care & collaboration SaaS

:. RECURO

MAIN

CAPITAL PARTNERS

CORUM

MERGERS & ACQUISITIONS
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P ) a)rdance.

Seller: McCreadie Group [USA]
Acquirer: Cordance [USA]

- Web-based software for research pharmacy and residency Cordance.
P rogra msS s aegiiived




2022 Mega Deals (Jan-Apr)
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® CDK .
® Ciooal Brookfield

Seller: CDK Global [USA]

Acquirer: Brookfield Business Partners [Canada]

Transaction Value: $6.4B (4.8x EV/Sales and 14.9x EV/EBITDA)
- Healthcare claims accuracy management SaaS

Ty




EV/EBITDA

28.00 x
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26.00 x

24.00 x

22.00 x

20.00 x

18.00 x

16.00 x

14.00 x

12.00 x

10.00 x

Apr-21

May-21

Jun-21

Jul-21

Aug-21

Sep-21

Oct-21

Nov-21

Dec-21

Jan-22

Feb-22

Mar-22

Apr-22

C—1EV/EBITDA

23.90x

23.46 x

21.41x

20.55 x

15.82 x

15.26 x

16.18 x

18.20 x

18.99 x

17.17 x

16.49 x

17.49 x

15.32 x

ammwEV/S

6.01 x

5.91 x

5.46 x

4,92 x

4.34 x

4.08 x

4,40 x

4.34 x

4.44 x

4.35x

3.77 x

3.82x

3.17 x

EV/S
7.00 x
6.50 x
6.00 x
5.50 x
5.00 x
4.50 x
4.00 x
3.50 x
3.00 x
2.50 x
2.00 x
1.50 x

1.00 x
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Subsector Sales EBITDA Examples
EMBRACER" N
Casual Gaming - 3.35x v 16.4x GROUP o
netmarble
Core Gaming ¥ 3.36x v 15.0x m @ @
UBISOFT
Other v 3.15x V¥ 12.4x lgn NETFLIX & spotify
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Games

Seller

Seller Acquirer Country

Description

BEgﬁgND @ro

Fand®m

$146M

USA Videogame companion SaaS & mobile application

@GURUSHOTS ZEDIGIEE"™  srael 1o

Photography mobile videogame developer

S animeca cance | $15:3M
5 eden W Racing videogames developer

France Mobile, online, and PC multiplayer game developer

'VNZ)(Q % NIANTIC New Zealand AR studio
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PBSC® =mp (Ut
Urban Solutions g

Seller: PBSC Urban Solutions [Canada]
Acquirer: Lyft [USA]
- Smart bike-sharing systems

&) voltlines exxp m

Seller: Volt Lines [Turkey]
Acquirer: Swvl [UAE]
- Shared-mobility mobile application & services
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Public Valuation Multiples

EV/EBITDA EV/S

26.00 x 6.00 x

- 5.50 x
24.00 x

- 5.00 x
22.00 x

- 4.50 x
20.00

X - 4.00x

18.00 x 3.50 x

- 3.00 x
16.00 x

- 2.50 x
14.00 x

- 2.00 x
12.

00 - 1.50x
10.00 x 1.00 x
Apr-21 May-21 Jun-21 Jul-21 Aug-21 Sep-21 Oct-21 Nov-21 Dec-21 Jan-22 Feb-22 Mar-22 Apr-22
[ EV/EBITDA| 24.58x 24.52 x 23.01x 22.23 x 25.61 x 21.45x 19.50 x 16.23 x 17.81 x 17.62 x 18.68 x 19.09 x 18.28 x
am=F\//S 5.46 x 5.54 x 5.82 x 5.54 x 5.22 x 5.13 x 5.20 x 4.76 x 5.31x 4.82 x 4.99 x 5.14 x 5.08 x
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@ Infrastructure CORUM

Subsector Sales EBITDA Examples

Application Lifecycle V¥ 5.36x = 11.0x AATLASSIAN @ New Relic. 3} Progress’

Endpoint - 4.59x V 24.0x QZOOI’T] O Opera vmware
Network Management y 3.31x v 15.4x 1]y, Juniper
0 CiIscCo
Security v 10.1x ¥ 18.7x % paloalto ] Check Point =z
CYBERARK"
Storage & Hosting v 3.78x V 19.4x tx»( coMmVAULT @ FiINetApp

Other ¥556x V15.7x  (Arams Appian @ twilio



2022 Mega Deals (Jan-Apr)
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e

L(Barracuda ) K KR

Seller: Barracuda Networks [Thoma Bravo] [USA]
Acquirer: KKR [USA]
Transaction Value: $4.0B (7.3x EV/Sales and 18.2x EV/EBITDA)
- Security SaaS & appliances
T —
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. Infrastructure CORUM

SOCOS =mp SOPHOS

i} THOMABRAVO
Seller: SOC.0S Cyber Security [United Kingdom]

Acquirer: Sophos [Thoma Bravo] [United Kingdom]
- Security alert investigation & triage automation SaaS

ZKOGNOS = DeVO

Seller: Kognos [USA]
Acquirer: Devo Technology [USA]
- Al-based threat hunting & investigations SaaS

C.cYBRAICS —- SilverSky

Seller: Cybraics [USA]
Acquirer: SilverSky [USA]
- Al security analytics SaaS

tufin Ry T EE

Seller: Tufin Software Technologies [Israel]
Acquirer: Turn/River Capital [USA]
Transaction Value: $500M

- Network security policy management SaaS
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e

@SailPoint E=E) # THOMABRAVO

Seller: SailPoint Technologies [USA]

Acquirer: Thoma Bravo [USA]

Transaction Value: $6.2B and 14.4x EV/Sales

- ldentity management SaaS & software
]
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55 =) Johnson 7))1(;

Controls

Seller: Security Enhancement Systems [USA]
Acquirer: Johnson Controls [Ireland]
- Access control systems & SaaS

. CDC o)

CONSORTIUMe

Seller: Global Data Consortium [USA]
Acquirer: London Stock Exchange Group [United Kingdom]
- Electronic identity verification SaaS



2022 Mega Deals (Jan-Apr)
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&
Em) Kaseya

INSIGHT
Seller: Datto [USA]  TEm
Acquirer: Kaseya [Insight Venture] [Ireland]
Transaction Value: $5.8B (8.9x EV/Sales and 68.7x EV/EBITDA)
- Backup software & hardware systems
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e

=xp AMD Y

Seller: Pensando Systems [USA]

Acquirer: AMD [USA]

Transaction Value: $1.9B

- Distributed computing SaaS
e




IT Services
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EV/EBITDA EV/S
16.00 x 1.60 x
15.00 x
1.40 x
14.00 x
13.00 x
1.20 x
12.00 x —
11.00 x 1.00 x
10.00 x —
0.80 x
9.00 x —
8.00 x —
0.60 x
7.00 x —
6.00 x 0.40 x
Apr-21 May-21 Jun-21 Jul-21 Aug-21 Sep-21 Oct-21 Nov-21 Dec-21 Jan-22 Feb-22 Mar-22 Apr-22
C—IEV/EBITDA| 15.11x 14.77 x 14.67 x 14.14 x 13.70 x 13.30 x 13.79 x 12.97 x 14.19 x 13.58 x 13.51x 13.98 x 12.83 x
@mmmF\//S 1.47 x 1.46 x 1.45 x 1.49 x 1.46 x 1.37 x 1.43 x 1.31x 1.36 x 1.32x 1.42 x 1.45x 1.35x




Public Valuation Multiples
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EV/EBITDA EV/S
7.50 x
29.00 x
2600 X —_— ‘ B 650 X
23.00 x |
- 5.50 x
20.00 x
17.00 r 4-50x
14.00 x
- 3.50x
11.00 x
- 2.50x
8.00 x
5.00 x 1.50x
Apr-21 May-21 Jun-21 Jul-21 Aug-21 Sep-21 Oct-21 Nov-21 Dec-21 Jan-22 Feb-22 Mar-22 Apr-22
I EV/EBITDA| 21.17 x 21.78 x 23.73 x 23.66 x 24.56 x 23.67 x 24.82 x 25.54 x 26.82 x 25.83 x 22.86 x 25.33 x 20.29 x
EV/S 5.51x 5.79 x 6.38 x 6.26 x 6.70 x 6.46 x 6.18 x 6.34 x 7.06 x 6.11 x 3.78 x 4.17 x 3.69 x
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&>cLounco EmEp valtech.

Seller: CloudCo [Mexico]
Acquirer: Valtech [France]
- Salesforce-focused systems integration services

p g u—=m oy (; ."'. .

[ ] s ... 'Y .
3 . wipro:ise
Seller: Rizing [One Equity Partners] [USA] e @
Acquirer: Wipro [India] :.0...
Transaction Value: $540M o0®

- SAP systems integration & consulting

azzure)  mmp FERSHEC

Seller: Azzure IT [USA]
Acquirer: Content+Cloud [Advania] [Goldman Sachs Asset Management] [USA]
- Microsoft-based IT services

i) ==p Deloitte

Seller: Entrago [Australia]
Acquirer: Deloitte [Australia]
- ServiceNow-based systems integration and related IT consulting services




& ADACOM

| CYBER SECURITY

Seller: Netbull Information Services [Greece] IDGEAL
Acquirer: ADACOM [IDEAL Holdings] [Greece] '
Transaction Value: $6.8M

- Information security services

Ccbi  mm) >>CONVERGE

Cyber Security Solutions

Seller: Creative Breakthroughs [USA]

Acquirer: Converge Technology Solutions [Canada]
Transaction Value: $47M

- Security integration services

d IINIUS = Emm)p 3 Techcreate Solution

Seller: Diginius [Singapore]
Acquirer: TechCreate Solutions [Singapore]
- IT security & infrastructure integration services

CORUM

MERGERS & ACQUISITIONS

>>CONvERGE

Ecbi

CORUM
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Tech M&A
Research Report

Complete Global Market Report

Available Upon Request
info@corumgroup.com

On demand webcast will be

available at:
www.corumgroup.com



Presented By CORUM

MERGERS & ACQUISITIONS

Rob Griggs,

Serial entrepreneur and investment banker with a 35+
year career in the high technology arena.

Founder of Authorware / MacroMedia, NetRadio, Wit
Capital, and many other companies.

Early career as a top performer at Apple before starting
his first software company.

Sales, marketing, business development and capital
raising skills have been honed over supporting hundreds
of company financial transactions.

Proven expert in building value and realizing wealth.
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15 )
o -
Balance sheet Looking for a

concerns way to keep growing



Getting Your Team on Board

Many CEOs are ready,

but the board / investors /
employees / families need
convincing.



Getting Your Team on Board

Let’s clear the
misconceptions



Getting Your Team on Board

Misconception #1:

Calibrating the Market is Legally-Binding



Getting Your Board on Board

Calibrating the market doesn’t mean a
legally binding commitment



Getting Your Team on Board




Getting Your Team on Board

Are you fulfilling your
fiduciary duty?
Did you seek additional funding?
Did you get a third-party valuation?
Did you appoint a committee?

Etc.



Tech M&A By the Numbers CORUM

A I“

MERGERS & ACQUISITIONS

Buyer solicitations that result in
transaction

Average improvement from first
offer with an auction process

How often another firm is willing
to pay more than the initial bidder

Failure rate in “self-managed”
tech M&A

Deals involving only one bidder
that are suboptimal
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Misconception #2:
Process is Time Intensive with Little or No Return
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Calibrating the market doesn’t mean a
legally binding commitment

The process itself is worth the time and
investment



5 Major Benefits of a Professional Process

The
preparation
process will
help forge a

better
business
model for
your firm

Research

Your
strategic
position will
improve
from the
research/
positioning
process

Market
Feedback

Buyer
contact will
provide
invaluable
data/insights
to help
improve
your value

Relation-
ships

Not
everyone is
a buyer, but

you open
many doors
which will
yield
business

CORUM

MERGERS & ACQUISITIONS

Exit

The merger,
asset sale,
or financial
recap of
your
company




Getting Your Team on Board

Misconception #3:

MR&A is Akin to Giving Up or Defeat



Getting Your Team on Board CORUM

MERGERS & ACQUISITIONS

Calibrating the market doesn’t mean a
legally binding commitment

The process itself is worth the time and
investment

Insurance policy when things get worse



Getting Your Team on Board

Deal Value (Billions USD)

Time to
Recovery

/

A

D,

——

CORUM
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Time to
Recovery

\//

1995 2000

2005

2010 2015 2020-2022



Getting Your Team on Board

Staying put will get you nowhere.
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= Since 1990, the most
attended executive
conference in technology
history

m_—

Growth & Exit —
Strategies

) |t 1
e ’.:';:f LA
T “ More events hosted than

all other competitive
conferences combined

T = Over $2 trillion in

s ol transaction value by

VI&A education attendees - buyers
and sellers



Getting Your Team on Board

Does your company
have the balance
sheet to survive?

...if Nnot

You have to partner with
someone who does!



Getting Your Team on Board

It’s a matter of survival.
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Getting Your Team on Board

Ol ZVieuu
has been acquired by M&A iS al.SO abOUt
growth and expansion

o
Insightsoftware

Corum acted as exclusive M&A advisor to Bizview Systems

CORUM

MERGERS & ACQUISITIONS
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Get Liquidity Now,
Larger Exit Down the Line
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Calibrating the market doesn’t mean a
legally binding commitment

The process itself is worth the time and
investment

Insurance policy when things get worse

Get liquidity now, larger exit down the line



Getting Your Team on Board

Are you getting the right advice?

Find an option that
works for everyone
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There’s no commitment to sell by calibrating the
market.

The process itself has benefits for your company
and is worth the investment.

Calibrating the market is a good insurance policy.

It’s in the best interest for you and your
company to have all the information you need.
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Email questions to
info@corumgroup.com

This event is being recorded

On demand webcast will be available at
Www.corumgroup.com
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3 “ gL(L)&[GJUI\g MERGE BRIEFING

1SELLING OUT

Half-Day
Tech M&A Bootcamp

The most attended
tech executive
conference in history

90 Minutes

Industry Update

Overview of the M&A
Process
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After the Deal — Celebration CORUM
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www.CorumGroup.com
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Thank you!



